
Why Place a Business Order? 
 

A Business Order = Your Tools for Success! 
The average business order that we recommend 

is between $1500 to $2500. 
 
We always respect people's budgets. If you have to start at a lower $ value, we 
will work with you. It is simply important for people to understand what it might 
mean in terms of their expectations (how long/quickly it might take them to move 
up) or the activity that they would need to get into to compensate for a lower 
investment.  
 
People need to realize that by placing your starting order, you are not just getting 
product for the sake of product - it serves 4 distinct purposes: 
 
 
1.  Purpose Number One 

Your starting order gets you your tools. 
We do our business by sharing the "gold bag" and other every day products in a 
tester tote. The RE9 is our flagship product and by lending it to people for 3 to 5 
days, we get to share our amazing income opportunity and the product itself. By 
adding other everyday products, people will see how they can redirect their 
spendings on products they already buy for the family. This is our primary reach 
out method and is how we find the majority of our Business Builders (fellow 
consultants to join our team) and our Preferred Client/Clients (customers). Our 
system is to have 4 tester totes that we can use to lend out. Especially when 
starting out and when you are a team of 1, these totes are your employees - 
they're how you leverage your time. When they are out, they are working for you 
because you can be away at the cottage for the weekend but know that 4 people 
are sampling your product as well as contemplating your business opportunity. 
 
 
2.  Purpose Number Two 

Your starting order will begin to” Arbonnize” your home! 
 
In addition to your tester totes, this starting order will give you what you need to 
"Arbonnize” your home. This means pitching the Dial soap at your sink, the 
shampoo in your shower, etc. Essentially, when you have people over, you want 
them to be using and noticing all of your products. Not only is this a great way to 
expose people to the products that you are now marketing, but also it shows that 
you are serious about this and not just "dipping your toe". You are committed to 
this and by using all the Arbonne products, you're going to become much more 
knowledgeable about them and able to speak to them when people ask you 
questions. You will also fall in love with so many of them. Remember, we 
recommend things that we love so that is a key component. These are also all 
the products that you can use when you are using presentations in order  that 
other people can sample our amazing products. 



Stop for a minute and think of this: 
 
a.     The key to remember is that when a plumber comes to your house to fix 
your sink, he doesn't show up with 1 wrench - he has his tool belt so that he can 
address whatever issue it is you have. We really are no different. We need our 
tools as well to do our business effectively.  You  don't have to purchase the 
entire catalogue in one go. It is something that you'll build up over time. At the 
same time you do need enough to impress! 
 
 
3.  Purpose Number Three 

Your starting order is a tax write off! 
 

Every time you buy your business order, full size product samples, and your 
monthly product for your own use, it's a tax write-off! 
 
 
4.  Purpose Number Four 

Your starting order will set you on your way for promotion! 
 

Our business runs on points (e.g. each product sold equates to a certain amount 
of points which when combined allow you to move up in the company and on 
which you get paid). Your business order at that $ value gets you around 1/3 of 
the way if not more to the next level just by getting your tools - how amazing is 
that! 
 
When you start a business, we recommend you do 2 - 4 Grand Openings 
(celebrations of the opening of your business). When you do that, you typically 
not only promote to District Manager through product sales but the goal is also to 
find your first business partners. You will need your tester totes to lend out to 
these prospects! 
 
At the District Manager level, you also actually get paid to use the product so I 
always joke and say I'm in the shower and making money. That's one of the 
reasons we want people to get to District (our first management level) as soon as 
possible.  As well at the District Manager level, you get a 100% raise in the 
override commission that you will earn by going from 4% to 8%. 
 
The point is that people tend to earn their $ back within the first few months if 
they had their tools to begin with to help them get started strong. If you follow our 
system and get into activity you can earn your $$ back in just a few months. It 
just depends how much activity you are in. 
 


